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Feeding For Profit
The Situation 
Feeding calves in North Dakota can have its 
challenges but can also be rewarding.  
Temperature, markets, nutrition and herd health all 
play a part when feeding calves. Managing for each 
of these can make the difference between a profit 
and a loss. 
 
Extension Response 
Every producer has a different set of needs, goals 
and markets for their calves.  Each producer was 
given an individual set of rations for their operations 
and a budget if the banker requested it. Marketing 
strategies and price protection were discussed to 
protect the break-even points. Bimonthly phone 
calls were made to each producer to see what 
progress or problems they were having. 
 
Impacts 
I am currently working with 51 producers state wide.  
Most of the producers are commercial operators 
and have a combined total of roughly 9000 calves. 
After four years of working with producers, sale barn 
weights are now more consistent. After three years 
and less, a steady increase of weight gains are 
documented. After two years and less, producers 
have 100-pound increases in their sale barn 
average weight. 
 
For producers two years and less, a 100 lb. 
increase in sale barn weight equals $150.00 more 
per calf.  After five years, producers expect their 
calves in be high end of the price range for weight 
they sell at and this can mean a difference of 
$50.00/calf. 
 
Feedback 
“I have been working with Mark for 5 years now.  I 
feed 3 sets of calves a year and have to borrow all 
my money.  By knowing what breakeven is when I 
buy, I am able to use options to protect myself.  By 
using Mark’s rations, I know what I should be 
feeding so the calves perform.” – Participating 
Producer 

Public Value Statement 
North Dakota calves are in great demand in the 
cattle finishing states.  Providing a healthy, properly 
fed and marketable calf to these areas will continue 
demand for North Dakota calves and improve 
economics for North Dakota producers. 
 
 

 
 
Primary Contact 
Mark Miller 
Rolette County Agent 
102 2nd St NE, Rolla ND 58367-0430 
701-477-5671 
mark.d.miller@ndsu.edu  
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